plants and the reduced selection to
choose from.

PRICE WARS:
THE PERILS
OF FIGHTING

“Fights sell tickets” may be true
for hockey, but it's not advantageous
to the team.

Retailers delight when they can
offer great deals, but this sometimes
happens only when growers offer
unsustainably low prices. To main-
tain low prices, growers have to ask
propagators for lower prices, which
hurts the entire supply chain.

Somebody’s going to lose, and
this is the equivalent of a hockey
player being sent to the penalty box.
It’s irresponsible to expect team-
mates to operate at a loss on your
behalf, just as it’s irresponsible to
entice them into fights.

Growers should refuse to sell
their products at unsustainable
prices. This teaches retailers they're
not getting any backup when they
charge too little.




